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Life, wealth and the journey forward

Advice beyond your investment needs

= e. 53.2 billion

= =\ assets under management
(as of March 2023)

""" v 147 years

............. “ collective experlence
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team members

Witover Tacher Private Wealth Partners are a
premier team in our industry. They bring the full
spectrum of UBS's capabilities to bear and
continuously provide their clients with the
highest level of financial advice with responsive,
personal service.”

—John Mathews
Divisional Director,
Head of Private Wealth Management

At Witover Tacher Private Wealth Partners, we are an experienced, multigenerational
team that focuses on every aspect of our relationship—well beyond your investment needs.
We strive to take a central role in your life, to connect with generations of your family and
to accompany you throughout your journey.

A dynamic team in a changing world

Today, our team is embracing both a dynamic market environment, as well as the diversity
of our clients and their needs. That's why it is more critical than ever that we offer you a
range of talent, perspectives and capabilities. \We collaborate firmwide, always
committed to your best interests and your personal journey, whether you're building a
company or a legacy, transitioning from a career or a life event. But we are also strong and
decisive individuals who bring our own independent ideas and seasoned viewpoints to the
table. You can trust our advice will reflect the priorities and the future you envision for your
family as we help you move forward.




Our approach

Integrity drives us. Relationships inspire us.

We have had success cultivating meaningful
relationships, educating families, and managing
clients’ portfolios through many market cycles
and economic conditions. Your needs and goals
are top priorities.in everything we do.
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These are the principles that shape our relationships.

Trust
We never take for granted that earning your trust takes commitment—we work at it every day.

Quality

We take great pride in the professional quality of our work, which includes:

+ Exceptional client service that is thoughtful, proactive and customized

+ Sophisticated financial planning that considers all that may impact your wealth
and financial wellbeing

» An investment process rooted in our understanding or your circumstances and balance sheet
» Advanced investment analytics with a strict focus on risk management and costs

Flexibility

We believe in continuous improvement as our clients’ needs change, we learn and adapt

Accountability

We value teamwork and remain accountable for each others’ actions and responsibilities

Privacy
We use the utmost discretion in handing your personal information

Integrity

We handle every situation with integrity, full disclosure and no surprises

Transparency
Our advice is straightforward and direct, even if that means having a difficult conversation
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Solutions tailored for you

Our recommendations reflect who you are and your most important goals

When it comes to what matters to you—your family, business and legacy—it’s more important than ever to have a partner you can trust to
guide you forward with solutions customized specifically for you.

O
M

Personalization

Advisors who understand you

Private Wealth Advisors serve only a
select number of clients in order to
focus on the specific needs of you
and your family in the context of a
long-term relationship that extends
across generations

Investments
5:
Strategic
asset allocation

* Asset allocation advice
e Portfolio analysis and simulation
e Risk management strategies
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(i
Specialization
Thought leaders who

enlighten you

A diversity of strategic perspectives
across key wealth dimensions with
direct access to financial experts
across the firm: UBS Wealth
Management, UBS Investment Bank
and UBS Asset Management

LT
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Credit and
liquidity solutions
e Mortgage solutions
* Real estate financing
e Securities backed lending

* Asset-based financing
e Referral lending solutions

A

Customization
Solutions that move you
forward

We tap our vast global resources to
create a broad array of solutions—
both private and institutional—for
your specific needs

%

Tailored
investment solutions

Portfolio solutions

e Asset allocation advice

¢ Portfolio analysis and simulation
e Risk management strategies

Investment solutions

e (apital markets

e Alternative investments
e Structured investments
e Private placements

"5
Collaboration

People and passions that inspire you

A network of like-minded peers—a
community where you can discover
mutual interests and build important
relationships with entrepreneurs,
investors, innovators, academics, scientists
and philanthropists across the globe

9

Global research

e Chief Investment Office, UBS Global
Wealth Management

* |nvestment Bank Research
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How we plan and invest

Planning insights inform our investment process

Building a foundation

Asking the critical questions and finding definitive answers is what our team does best. That's how we gain a thorough understanding of you and
your entire financial picture—both sides of your balance sheet—and everything you’d like your wealth to achieve in the short term and over time.
Guided by that critical information, we are better positioned to deliver objective, complete advice informed by a financial plan we always customize

to your goals.

UBS Advisory Solutions: Portfolio Management Program
We are Senior Portfolio Managers within the UBS Portfolio Management Program (PMP), a discretionary advisory solution that qualifies us to serve
as your personal portfolio manager—allowing for nimble, efficient decision making on your behalf. We design and execute customized investment

strategies, within a set of defined investment parameters.

The program offers a diverse set of investment products such as equities, fixed income, exchange traded funds (ETFs), mutual funds, master limited

partnerships, unit investment trusts, closed end funds, structured products and options.

What are the key features of PMP?

A fiduciary Complete

relationship with portfolio

your advisor that management

keeps your services including

interests front and portfolio

center for greater construction,

investing monitoring,

confidence reporting and
rebalancing

3 UBS

Portfolio

customization
that's uniquely
tailored to your

investment
preferences

2RO

Investment
choices (SMAs
and mutual funds)
that have been
carefully evaluated
by the UBS
Investment
Management
Research team

0/e'®;
T2

Confidence that
comes from
professional
financial advice
and thoughtful
guidance
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Why UBS

Strength and stability to navigate uncertainty

<

Financial strength
and stability

with proven ability to
navigate volatility and crises

« Superior overall capital
strength among large
global banks!

o $3.957 trillion in invested
assets globally?

« Basel lll Common Equity Tier
1 (CET1) ratio of 14.2%"

« Solid long-term credit
ratings

7; AN /™
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Truly global Wealth management Ah\dV'CG afnd 9U'dﬁnc1€60
wealth management firm with a ' that comes from more than
local presencg in over 50 is our core focus years of helping individuals and
countries and leading financial augmented by our Investment families manage substantial wealth
i dth 9 d Bank and Asset Management
centers around the wor divisions to address complex
needs

I 1 \We serve individuals and families through a
consistent and proactive approach that leverages
the full range of UBS businesses and resources
worldwide.”

John Mathews
Divisional Director, Head of Private Wealth Management
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Our principal advisors

Our Private Wealth team is at the epicenter of the UBS ecosystem. Individuals and family offices have access to products and services across all areas of
the firm, resulting in holistic, institutional coverage. In fact, Ken Witover and Adam Rosenthal are UBS Family Office Consultants (FOC), underscoring our
expertise in connecting exceptional families to the bespoke resources and solutions their significant wealth demands.

Kenneth Witover, FOC

Managing Director
Private Wealth Advisor
Senior Portfolio Manager
Family Office Consultant
k.witover@ubs.com

Past experience

— UBS Private Wealth Management

— Lehman Brothers, High Net Worth Fixed Income, Equity Portfolio Structuring
and Cash Management

— Salomon Brothers, Municipal Bond Trading and Private
Investment Department

— Lebanthal & Co., Head of Sales and Trading

— Bache & Co., Municipal Bond Trading

Education
— B.A., Biology, SUNY Oneonta

Life

— Ken serves on the Board of the American Joint Distribution Committee, where
he is outgoing Vice President, chaired its investment committee for six years
and sits on its executive committee, as well as board development committees
for Eastern Europe and Israel.

— He is a past chair of Ashalim, a partnership of the Joint Distribution
Committee and the government of Israel, to develop, implement, monitor and
run programs helping children at risk and their families.

— He is also a member of The Foreign Policy Association, the Economic Club of
New York and the Municipal Bond Club of New York.

— For many years, Ken served on the Board of MJHS Health Care System.

— For more than 25 years, he was a member of the Wall Street Steering
Committee of UJA-Federation of New York.

— Ken and his wife, Erika, reside in Oyster Bay Cove on Long Island, close to
Manhattan, where their children and grandchildren live.

Adam Rosenthal, FOC

Managing Director
Private Wealth Advisor
Senior Portfolio Manager
Family Office Consultant
a.rosenthal@ubs.com

Past experience
— UBS Private Wealth Management
— Lehman Brothers

— Kidder, Peabody & Co.

Education
— M.B.A., The Wharton School of the University of Pennsylvania
— B.B.A., University of Texas at Austin

Life

— Adam is a board member of Hands on Tzedakah (HOT), a small public charity
whose mission is to reach out to those in need by supporting programs that
fall below the radar of traditional funding.

— He is on the Advisory Board for the University of Texas Wealth
Management Center.

— Adam currently resides in Manhattan. His son, Russell is currently majoring in
Business at the University of Texas. His daughter, Rebecca, is at Riverdale
Country School in NYC.

90f 13



Our principal advisors

Steven Tacher
Managing Director
Private Wealth Advisor
Senior Vice President
Senior Portfolio Manager
steven.tacher@ubs.com

Past experience
— Senior Vice President, Branch Manager, Financial Advisor, Citi Smith Barney
— Senior Vice President, Branch Manager, Morgan Stanley

Education

— University of Pennsylvania, The Wharton School Branch Manager’s Program
— M.B.A., Pace University, Lubin Graduate School of Business

— B.S., Economics, State University of New York at Albany

Life

— Steve and his wife, Amy, live in Syosset, NY and have three daughters.

— He and his family support a number of charities, including the American
Cancer Society, Susan G. Komen Foundation and the Birthright Israel
Foundation.

— Steve is a proud member of the Porsche Club of America.

— Outside of the office, Steve enjoys playing golf, vintage television shows and
cheering on his beloved New York Knicks (he has been a season ticket holder

for over 20 years).

3 UBS

Joshua Frankel, CFP®
Private Wealth Advisor

Senior Vice President

Senior Portfolio Manager
CERTIFIED FINANCIAL PROFESIONAL™
joshua.frankel@ubs.com

Past experience
— Account Vice President-Investments, Morgan Stanley
— Financial Advisor-Investments, Smith Barney

Education
— B.A., Economics, State University of New York at Albany

Life

— Josh and his wife, Rebecca, and daughter, Dara, live in Woodbury, NY.

— He enjoys staying in shape and playing golf.

— Josh volunteers his time mentoring students and is active in his homeowner
association, spending time as both board president and treasurer.
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Consistent recognition as industry leaders

Kenneth Witover

Forbes Best-In-State Wealth Advisors, 2023

The Forbes rating is compiled by SHOOK Research and awarded annually in
April, based on information from a 12 month period ending June of the prior
year. Eligibility is based on quantitative factors and is not necessarily related too
the quality of the investment advice

Forbes Best-In-State Wealth Management Teams, 2023

The Forbes rating is compiled by SHOOK Research and awarded annually in
January, based on information from a 12 month period ending March of the
prior year.

Forbes Best-In-State Wealth Advisors, 2018, 2019, 2020, 2021, 2022

The Forbes rating is compiled by SHOOK Research and awarded annually in
April based on information from a 12 month period ending June of the prior
year.

Barron’s Top 50 Private Wealth Management Teams, 2019
The Barron's rating is awarded annually in March and is based on information
from the prior year Q4.

Barron's Top 1,200 Financial Advisors, 2014, 2015, 2016, 2017, 2018, 2019
The Barron's rating is awarded annually in March and is based on information
from the prior year Q3.

Barron's Top 1,000 Financial Advisors, 2011, 2013
The Barron's rating is awarded annually in March and is based on information
from the prior year Q3.

Steven Tacher

Forbes Best-In-State Wealth Management Teams, 2023

The Forbes rating is compiled by SHOOK Research and awarded annually in
January, based on information from a 12 month period ending March of the
prior year.

Adam Rosenthal

Forbes Best-In-State Wealth Advisors, 2023

The Forbes rating is compiled by SHOOK Research and awarded annually in
April, based on information from a 12 month period ending June of the prior
year. Eligibility is based on quantitative factors and is not necessarily related too
the quality of the investment advice

Forbes Best-In-State Wealth Management Teams, 2023

The Forbes rating is compiled by SHOOK Research and awarded annually in
January, based on information from a 12 month period ending March of the
prior year.

Forbes Best-In-State Wealth Advisors, 2018, 2019, 2020, 2021, 2022

The Forbes rating is compiled by SHOOK Research and awarded annually in
April based on information from a 12 month period ending June of the prior
year.

Barron’s Top 50 Private Wealth Management Teams, 2019
The Barron's rating is awarded annually in March and is based on information
from the prior year Q4.

Barron's Top 1,200 Financial Advisors, 2014, 2015, 2016, 2017, 2018
The Barron's rating is awarded annually in March and is based on information
from the prior year Q3.

Barron's Top 1,000 Financial Advisors, 2011, 2013
The Barron's rating is awarded annually in March and is based on information
from the prior year Q3.

Joshua Frankel

Forbes Best-In-State Wealth Management Teams, 2023

The Forbes rating is compiled by SHOOK Research and awarded annually in
January, based on information from a 12 month period ending March of the
prior year.

Eligibility is based on quantitative factors and is not necessarily related to the quality of the investment advice. For more information on third

party rating methodologies, please visit ubs.com/us/en/designation-disclosures



https://www.ubs.com/us/en/designation-disclosures.html

Our team

Eric Peske

Associate Director
Senior Wealth Strategy Associate
eric.peske@ubs.com

Alexis Prokop
Senior Wealth Strategy Associate
alexis.prokop@ubs.com

Gary Burggraf
Registered Client Service Associate
gary.burggraf@ubs.com

Eric Miele

Registered Client Service Associate
eric.miele@ubs.com

Marc Acosta

Investment Associate
marc.acosta@ubs.com

Christopher Sharkey
Wealth Strategy Associate
christopher.sharkey@ubs.com

Ana Beltran

Senior Registered Client Service Associate
ana.j.beltran@ubs.com
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Important disclosures

Disclaimer

This publication has been prepared by UBS AG, its subsidiary or affiliate (“UBS"). Publication is for your information only and is not intended as an offer, or a solicitation of an offer, to buy or sell any product or
other specific service. Although all pieces of information and opinions expressed in this presentation were obtained from sources believed to be reliable and in good faith, neither representation nor warranty,
express or implied, is made as to its accuracy or completeness.

The general explanations included in this presentation cannot address all of your personal investment objectives, your financial situation as well as your financial needs. Certain products and services are subject to
legal restrictions and cannot be offered worldwide on an unrestricted basis. All information and opinions as well as any prices indicated are subject to change without notice.

UBS does not provide legal or tax advice and this presentation does not constitute such advice. UBS strongly recommends all persons considering the products or services described in this presentation obtain
appropriate independent legal, tax and other professional advice.

Approved and issued by UBS, this presentation may not be reproduced or copies circulated without prior authority of UBS.

USA: Distributed to US persons by UBS Financial Services Inc., a subsidiary of UBS AG. UBS Securities LLC is a subsidiary of UBS AG and an affiliate of UBS Financial Services Inc. As a firm providing wealth
management services to clients, UBS Financial Services Inc. offers investment advisory services in its capacity as an SEC-registered investment adviser and brokerage services in its capacity as an SEC-registered broker-
dealer. Investment advisory services and brokerage services are separate and distinct, differ in material ways and are governed by different laws and separate arrangements. It is important that you understand the
ways in which we conduct business, and that you carefully read the agreements and disclosures that we provide to you about the products or services we offer. For more information, please review client
relationship summary provided at ubs.com/relationshipsummary, or ask your UBS Financial Advisor for a copy.

As a reminder, Financial Advisors must explain any product risks and exceptions thoroughly, which include highlighting any risks that may apply to individual client circumstances. The FA is
responsible for reasonably ensuring the recommendation is suitable and in the best interest of the client.

Conflicts of interest

UBS Bank USA uses the cash balances in deposit accounts to fund new lending and investment activity. The bank profits by the difference between the interest paid to clients and the costs associated with
deposits, and the interest and other income earned by the bank on its loans, investments and other assets. The bank improves profits when it pays lower interest rates on deposits. You should be aware that
alternative cash equivalent investments that are managed by UBS affiliates or by third parties, or that are otherwise available on the UBS platform (such as US Treasury securities), are also available for investment
by clients. At times, these alternatives pay a higher yield than the interest rates paid on UBS Core Savings. Such alternative investments may not be insured by the FDIC or protected by SIPC.

This information is not provided based on your particular financial situations or needs and does not take into account individual investors' circumstances. You should not consider this information to be a
“recommendation” by UBS or your UBS Financial Advisor.

UBS Financial Services Inc. and UBS Bank USA are subsidiaries of UBS AG. UBS Financial Services Inc. is a member of SIPC. Member FINRA. UBS Bank USA, Member FDIC, NMLS no. 947868. Neither UBS Bank USA
nor UBS Financial Services Inc. provides legal or tax advice. Please consult with your legal and tax advisors regarding specific circumstances

We provide periodic monitoring of advisory accounts in accordance with the client's agreements with UBS. Unless separately agreed in writing, UBS does not manage client’s brokerage account, and clients make
the ultimate decision regarding the purchase or sale of investments.

Trust services are provided by UBS Trust Company, N.A. or another licensed trust company. UBS Trust Company, N.A. is an affiliate of UBS Financial Services Inc. and a subsidiary of UBS AG. Trust investments are
not deposits or other obligations of, or guaranteed by, UBS Trust Company, N.A. or UBS AG or any of their affiliates. Trust investments involve investment risks, including possible loss of the principal.

Asset allocation and diversification strategies do not guarantee profit and may not protect against loss.

Institutional investment banking services are provided by UBS Securities LLC, a subsidiary of UBS Group AG. Member FINRA/SIPC.
Private Wealth Management is a division within UBS Financial Services Inc., which is a subsidiary of UBS AG.

© UBS 2023 All rights reserved. UBS Financial Services Inc. is a subsidiary of UBS AG. Member FINRA/SIPC.

Resource Management Account, RMA, Business Services Account BSA, International Resource Management Account, and IRMA are among the registered and unregistered trademarks of UBS. The key symbol and
UBS are among the registered and unregistered trademarks of UBS. All rights reserved.
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